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Container freight rates firm up amid 
the Red Sea conflict; long-term 
outlook remains subdued
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▪ The long-term outlook on the container freight rates remains subdued as significant vessel 
capacity will be added in CY2023-2024, while the Container volume growth has not witnessed 
meaningful revival over the last couple of years.

▪ Near-term container freight rates are expected to remain firm till a durable resolution of the 
conflict in the Red Sea region is witnessed. If the conflict lingers on and/or escalates we could see 
upward pressure on the shipping rates.

▪ ICRA expects container traffic at Indian ports to also witness slower growth in the coming weeks 
as container liners take longer routes taking more time to arrive.

▪ The Indian industry will face increasing costs on account of higher working capital requirements 
amid longer transit times. The Indian exporters may find it difficult to pass on the entire increase 
in freight costs to the end users, as has been witnessed in the recent past.

▪ As a result of longer transit time and the increase in insurance premiums, the container freight 
rates have risen by around 20% in December 2023. The container freight rates otherwise had 
been on a sharp downtrend since the beginning of CY2023.

▪ Recent attacks by Houthi militants on cargo ships traversing the Red Sea through the Suez Canal 
have led to several shipping companies suspending operations through the Suez Canal and 
diverting cargoes through other routes i.e. around the Cape of Good Hope, South Africa.

Highlights

Container freight rates have firmed up, 

given the conflict in the Red Sea, 

forcing ships to take longer routes 

along with moderating vessel 

availability.

The medium-to-long-term outlook for 

the freight rates remains weak given 

the slated capacity addition to the 

extent of 20% of the current shipping 

fleet in CY2023 and CY2024, even as 

growth in freight volumes is likely to 

remain subdued. 

▪ Almost 12% of the annual global trade cargo flows, including 9% of crude oil, 6% of LNG trade and 
30% of container flows globally happen through the Suez Canal, which is a key trade artery 
between Asia and Europe, saving time and cost over other alternate routes.
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Analytical Contact Details

Name Designation Email Contact Number

Girishkumar Kadam Senior Vice-President girishkumar@icraindia.com 022-61143441

Prashant Vasisht Senior Vice-President prashant.vasisht@icraindia.com 0124 – 4545 322

Varun Gogia Assistant Vice-President varun.gogia1@icraindia.com +91 9871156542
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Business Development/Media Contact Details

Name Designation Email Contact Number

L Shivakumar Chief Business Officer shivakumar@icraindia.com 022-61693304

Neha Agarwal Head – Research Sales neha.agarwal@icraindia.com 022-61693338

Rohit Gupta Head Business Development - Infrastructure Sector rohitg@icraindia.com 0124-4545340

Vivek Bhalla Head Business Development  - Financial Sector vivek.bhalla@icraindia.com 022-61693372

Vipin Saboo Head Business Development – Corporate Sector - West & East vipin.saboo@icraindia.com 022-61693348

Shivam Bhatia Head Business Development – Corporate Sector - North & South shivam.bhatia@icraindia.com 0124-4545803

Naznin Prodhani Head – Media & Communications communications@icraindia.com 0124-4545860
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All information contained herein has been obtained by ICRA from sources believed by it to be accurate and reliable. Although reasonable care has

been taken to ensure that the information herein is true, such information is provided 'as is' without any warranty of any kind, and ICRA in particular,

makes no representation or warranty, express or implied, as to the accuracy, timeliness or completeness of any such information. Also, ICRA or any of

its group companies, while publishing or otherwise disseminating other reports may have presented data, analyses and/or opinions that may be

inconsistent with the data, analyses and/or opinions in this publication. All information contained herein must be construed solely as statements of

opinion, and ICRA shall not be liable for any losses incurred by users from any use of this publication or its contents. 
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